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Call or Text “RCFE” to
(949) 397-4506

Call us TODAY for a 

FREE valuation of 
your care home 
and business. 

(949) 397-4506

A “NORMAL” MARKET

The fast pace of the RCFE housing 
market has come to an end and the 
instant marketplace has shifted to a 
much more normal, typical speed for this 
time of year.

Everyone seemingly has an opinion 
when it comes to the housing market. 
Forget economic models, data, charts, 
and statistics. Most believe that since 
values have soared to ridiculous 
heights and now mortgage rates have 
skyrocketed to their highest level since 
2008, prices must correct. Yet, this kind 
of logic ignores facts. There is still a huge 
missing ingredient when it comes to 
housing, not enough homes. And this is 
true for care homes, as well.  There is an 
absurd lack of RCFEs and ARFs available 
to purchase. Due to a lack of supply, 
the care home market continues to line 
up in favor of sellers - slightly.  Demand 
has definitely been impacted by much 
higher rates.

From August of 2020 to June of this year, 
the market was an extremely Hot Seller’s 
Market.  Care homes sold over their 
asking prices and home values were 
rocketing higher. Basically, sellers were 
able to run the table, call all the shots.

Those days are gone. A Slight Seller’s 
Market means that a seller must carefully 
arrive at the asking price, considering 
the care home’s condition, upgrades, 
amenities, location, and overall appeal. 
Care homes that are nicely appointed, 
in excellent condition, have that model 
home feel, and priced according to their 
Fair Market Value, will still obtain a lot 
of attention, pull in multiple offers, and, 
in many cases, sell above the asking 
price. For everyone else, the further a 
care home is away from being turnkey, in 
great condition, or in a great location, the 
longer the home is going to take to sell. 
Sellers need to pack their patience. The 
market is no longer instant. As a result, 
more and more care homes are sitting on 
the market. 

The real estate market has undeniably 
evolved from warp speed, out of control, 
to a much more normal pace. However, 
nobody is used to normal. It is when 
buyers and sellers must negotiate a 
contract prior to opening escrow. Sellers 
do not call all the shots. There is no more 
waiving the appraisal or inspections. For 
the most part, care homes are not selling 
over their asking prices. The froth of 
the past two years is gone. It is a Slight 
Seller’s Market.

A SLIGHT 

Seller’s Market

RCFE MARKET REPORT:

Even with muted demand due to the higher 
mortgage rate environment, the muted 
supply of available care homes has allowed 
the RCFE housing market to continue to line 
up slightly in favor of sellers.
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Ask The Broker

ASSISTED LIVING SOFTWARE

Q: I’m planning on purchasing new 
assisted living software for my RCFE.  
Do you have any recommendations 
on what to look for?

A: There are numerous questions you 
should ask about any assisted living 
software you are evaluating.  
Here are the key considerations:

Designed for assisted living?  
You don’t want SNF or hospital software.

Affordable?
Does it work on multiple devices?
Are devices cost friendly?
Cost does not mean quality.

Easy to use?
Easy to use without a technical background or 
considerable training?
Will it improve staff efficiency?
Does it provide automatic care notifications?
Easy to implement?

Logically organized?
Quick and simple to master. 
Doesn’t have additional complex features.

Easily accessible?
Can access software from anywhere.
Not limited to specific devices.
Cloud-based – moves seamlessly between devices.

Customizable?
Can I customize to suit my operations?
Should have flexibility to create workflows and 
reports that reflect my community’s policies, 
procedures and needs.

Integrates well?
Does it integrate well with other programs?

Should be able to integrate with pharmacy 
partners.
Reduces costly errors and provides seamless 
medication management.
Electronic Healthcare Records (EHR and eMAR)

Support and training?
Is there adequate support and training?
Are there multiple training methods and ongoing 
support and resources?

Compliant?
Will it help me remain compliant?
HiPAA compliance?
Audit log of staff logins, from where logged in?
Adhere to state regulations and assessments?
Reminders to take care of building maintenance?
Can build and upload or customize reports and 
print them the way state needs?
Is there a comprehensive library of reports built in?

Security
Will data be secure?
Cloud-based storage through reputable hosting 
company?
Can access to some portions of files be restricted 
by user?

Language
Does this software come in other languages 
besides English?

These are the major areas you need to address in order to make the most informed decision about 
any assisted living software you are considering acquiring.

Please text your questions to: Michelle J. London at 949-397-4506.  Your inquiry may be featured 
in an upcoming edition of this newsletter.
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INCREASED RISK OF ALZHEIMER’S IN OLDER 

ADULTS WITH COVID A ‘SCARY PROSPECT’ 

FOR SENIOR LIVING PROVIDERS

Older adults previously infected with COVID-19, especially women aged 85 or 
more years, show a substantially higher risk of developing Alzheimer’s disease 
within a year, according to the results of a new study from Case Western 
Reserve University in Cleveland.

The research, published in the Journal of Alzheimer’s Disease, found that older 
adults who contracted COVID-19 were 50% to 80% more prone to developing 
Alzheimer’s. The risk nearly doubled — from 0.35% to 0.68% — over a one-year 
period following a COVID infection. 

The findings were based on a retrospective observational study, so 
investigators can’t say whether COVID-19 triggered the new development of 
Alzheimer’s disease or whether it accelerates the disease’s emergence. But 
it’s certainly associated, said Pamela Davis, MD, PhD, a study co-author and a 
professor in the Center for Community Health Integration at the CWRU School 
of Medicine.

The research
Investigators analyzed the electronic health records of 6.2 million older adults 
aged 65 or more years with no prior Alzheimer’s disease diagnosis who 
received medical treatment between February 2020 and May 2021. More than 
400,000 people were in the COVID-19 study group, whereas 5.8 million were in 
the noninfected group.

Davis said there was a strong association between COVID infection and 
Alzheimer’s disease, particularly in women 85 and older; 2% of people in 
that age group received an Alzheimer’s diagnosis in the year following their 
COVID-19 infection.

Next up
The study does not address whether COVID-19 treatments, such as Paxlovid, 
mitigate the excess risk for disease, something Davis said needs to be 
investigated.

“I don’t think we’ve explored thoroughly, as a field, the downstream 
consequences of getting COVID,” Davis said. “I think we need to prevent it to 
the greatest extent possible.”

Excerpted from Mcknight’s Senior Living | Kimberly Bonvissuto
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To view our current listings 
visit our website at

CURRENT LISTINGS 
RCFE #1 – FRESNO RCFE FOR SALE
• Home and Business
• 7 BDR/4 BA, 3,569 s.f.
• Charming and immaculate
• $683K Home; $120K Business

RCFE #2 – FRESNO RCFE FOR SALE
• Home and Business
• 7 BDR/4 BA, 3,411 s.f.
• Beautiful and light filled
• $642K Home; $120K Business

RCFE #3 – FRESNO RCFE FOR SALE
• Home and Business
• 8 BDR/4 BA, 3,744 s.f.
• Spacious and pristine
• $715K Home; $120K Business

TUSTIN – RCFE FOR SALE
• Home and Business
• Two story home
• 4 Resident rooms/3 BA 3,178 s.f.
• Upstairs 3 BDR/1 BA owner’s suite
• Gorgeous RCFE!
• $1.50M Home; $75K Business

MISSION VIEJO – RCFE FOR SALE
• Home and Business
• 6 BDR/3 BA, 2,439 s.f.
• Lovely home
• $1.20M Home; $150K Business

HEMET – RCFE FOR SALE
• Home and Business
• 4 BDR/2 BA
• Nicely Decorated
• Home $525K; Business $125K

COMING SOON 
(please call for details)

WALNUT CREEK – RCFE FOR SALE
• Home only; long-term tenant in place
• 7 BDR/8 BA, 3,400 s.f.
• Beautiful home
• 4% cap rate

ANAHEIM – RCFE FOR SALE
• Home and Business
• 4 BDR/2 BA, 1,500 s.f.
• Nice home
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THINKING OF BUYING OR SELLING?
Let our RCFE Resource team of professionals bring proven expertise 

to help you get the highest sales price for your RCFE or ARF!

(949) 397-4506 • www.rcferesource.com

OUR FEATURED LISTINGS


